dviseriof the Future

Is this you?

* You are an Accountant who does some Advisory work for your
business clients.

+ Most of the Advisory work is to do with improving cash flow utilising
Profit Optimiser.

+ You sometimes do some Valuation work for your business clients when
they are readying themselves for sale, succession or asset protection.

* You know that your business clients would benefit from implementing
Profit Optimiser options but the stumbling blocks are the client not
knowing enough about accounting to understand what's required and/or
not being willing to pay for the advice.

* You sometimes use other Advisory software applications with clients but
there are not only problems with you having to re-input data for each
application but also problems in initially engaging the client and with the
high cost of delivery relative to the low fees earned.

What if...
+ Your business clients asked for and were willing to pay for your advice?
* You earned an upfront advisory fee of $3,000 from your business clients

and on average this expanded to $50,000 in advisory fees per client in a
two year period and an annuity of at least $3,000 pa?
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There is a New Option for Business Advisers!

There is a new option for Business Advisers where not only will your
clients want to ask, and be willing to pay, for advice, but you could
also supply these Advisory services online and in real time at a
fraction of the cost, time required and a much higher profit than you
have previously expected.

Bstar's 200+ Accounting Alliance Partners are doing that right
now utilising an end to end integrated advice process that has such
obvious benefits to SME clients that the usual hard work of growing
Advisory work is a thing of the past for them.
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Want to know more...Call 1300 S52 577

' i or email viba@bstar.com.au
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